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2 INTERCULTURAL BUSINESS NEGOTIATION

Negotiating effectively is a key skill for lawyers operating in the context of international business, where negotiations are frequently made across
cultural borders. In this module we will briefly review two major strategies of negotiation and look at which cultural groups and situations might
favor one strategy over the other. We will look at how cultural differences in approach can affect the process of negotiation, and we will assess
your personal negotiating style and look at how this fits with the goals you might be trying to attain in a particular negotiating situation. We will
explore the issues of power and trust in negotiations from an intercultural perspective and we will give you the chance to practice negotiation
using role-play and simulation exercises.

Ms Barbara BOLDT is an international educator specializing in inter-
cultural communication for international business. Ms Boldt, an Ameri-
can national, has lived in Europe for over 17 years. She teaches Inter-
national Negotiation and Leadership & Human Resources Management
in the Master’s for Management of Technology and Entrepreneurship

@ at the Ecole Polytechnique Fédérale de Lausanne (EPFL). In addition, @
Ms BOLDT provides corporate consulting and training in the area of
Global Workforce Development. She holds a Bachelor of Arts from the
University of lowa and a Master of Arts in International Relations from
the University of the Pacific (Stockton, CA).
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3 INTRODUCTION TO ECONOMICS

Many of the areas of law covered in the Master of Laws in Cross-Cultural Business Practice seek to regulate economic activities, and of-
ten to achieve economic objectives. For instance, the WTO Agreement refers to objectives such as raising standards of living, ensuring full
employment and steady growth of the volume of real income, expanding the production of, and trade in goods and services, while al-
lowing for the optimal use of the world's resources and the protection of the environment. The Agreement seeks to achieve these econo-
mic objectives through restrictions on the economic policies that governments may pursue. Economic analysis is therefore central to unders-
tanding how trade law, as well as many other bodies of law, should be interpreted in order to achieve the stated objectives of these laws.

The purpose of this course is to introduce students to some basic economic concepts such as supply and demand analysis, consumer and producer
surpluses, efficiency of allocation, elasticity concepts, market distortions, and determinants and consequences of trade. The course presumes that
the student has no prior experience in economics.

Professor Henrik HORN is a Senior Research Fellow at the Research Institute of
@ Industrial Economics, Stockholm. His research focuses mainly on issues at the inter-
section between Economics and Law, and in particular, economic and legal aspects of
international integration agreements, such as the WTO and the EU, as well as compe-
tition and regulation issues. Professor HORN has taught introductory undergraduate to
advanced graduate courses in these fields at several institutions, including Stockholm
University, the University of Michigan, Princeton University, the World Trade Institute
in Bern, and the Graduate Institute of International Studies in Geneva. He has ser-
ved as a judge of the Swedish Supreme Court for antitrust and marketing cases, and
worked for four years in the Economic Research and Analysis Division of the World
Trade Organization. Professor HORN is (jointly with Professor Petros C. MAVROIDIS)
Chief Reporter for the American Law Institute's project, Principles of Trade Law: The
World Trade Organization; he is a non-resident Senior Fellow at Bruegel, Brussels and a
Research Fellow in the International Trade and the Industrial Organization Programmes
of the Centre for Economic Policy Research, London. He is also the Associate Editor of
the Journal of World Trade, and an Editorial Board member of the World Trade Review.
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4 THE LAW OF THE WORLD TRADE ORGANISATION |

This course offers an introduction to the history, principles, and main regulatory areas of the World Trade Organization, in particu-
lar the General Agreement on Tariffs and Trade and the Agreement on Trade in Services. The principles of transparency and non-discri-
mination, i.e. most favoured nation treatment and national treatment, as well as exceptions to these principles will be at the heart of the
course, which will address implications for the European Union and for Switzerland. The subject matter will be dealt with from the point-
of-view of private operators, with a minor focus on the public policy perspective. It will address the role of WTO Law in domestic law, in
particular the issue of direct effect and WTO consistent interpretation. It will examine how WTO Law can and should be taken into account
in planning business and corporate strategies. The course will build upon the monograph by Thomas COTTIER & Matthias OESCH, Inter-
national Trade Regulation: Law and Policy in the WTO, the European Union and Switzerland (Cameron May & Staempfli Publishers, 2005).

Professor Thomas COTTIER is Managing Director of the World Trade Institute and Professor of European and International Economics Law
at the University of Bern. He directs a national research program on Trade Law and Policy (NCCR International Trade Regulation: From Frag-
mentation to Coherence). He was a visiting professor at the Graduate Institute, Geneva, and currently teaches at the Europa Institut in Saar-
@ briicken, the Université Paris -Sorbonne, and at Wuhan University (China). Professor COTTIER was educated at the universities of Bern, Swit- @
zerland, and Michigan at Ann Arbor. Upon receiving his doctorate, he became a Research Fellow at the universities of Bern and Cambridge, a
lecturer at the University of St. Gallen and an adjunct professor of law at the University of Neuchatel prior to being appointed full professor
at the University of Bern in 1994. His research activities relate to the law of the WTO, external economic relations of the EU, international
intellectual property and constitutional theory. He was a member of the Swiss National Research Council from 1997-2004 and served on
the Board of the International Plant Genetic Resources Institute (IPGRI) Rome during the same period. Professor COTTIER has a long-stan-
ding involvement in GATT / WTO activities. He served on the Swiss negotiating team of the Uruguay Round from 1986 to 1993, first as Chief
Negotiator on dispute settlement and subsidies for Switzerland, conceptual work in the fields of services and intellectual property and legal
counseling, and subsequently as Chief Negotiator on TRIPS. Professor COTTIER held several positions in the Swiss External Economic Affairs
Department and was the Deputy-Director General of the Swiss Intellectual Property Office. He has also served on several GATT and WTO panels,
including the Chair of the panels dealing with the US and Canadian complaints on the measures taken by the EC with regard to Meat and
Meat Products (hormone cases). He was “Of Counsel” to the law firm Baker & McKenzie and is one of the Program Directors of the MLCBP.
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5 COMPARATIVE CONTRACT LAW

The objective of this course is to give a sense of how, despite their technicalities, business transactions and contract law are eminently cultural.
Through cases and the exposure to practical experience, the course will analyse the question of the binding force of contracts from formation
to performance, tackling among other issues change of circumstances, misrepresentation, breach and remedies, as well as penalty clauses and
liquidated damages.

The course on Comparative Contract Law will be taught by Professors Franz WERRO and Pascal PICHONNAZ.
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6 BUSINESS CRIMES

Business crimes present huge legal risks for companies and their management. In view of progressively tightening legislation throughout a plurality
of jurisdictions, and against the background of increased cross-border cooperation amongst authorities based on an improved international legal
frame-work, both members of management and their legal advisors (in-house or external) may face fatal consequences if they fail to adequately
manage risks relating to business crimes. These risks are even more challenging as white collar perpetrators often act sophisticatedly and covertly.

This course aims at placing its participants in a position to understand the structure, and detect (sometimes well-hidden) suspicions of business
crimes such as corruption, money laundering, internal fraud and tax evasion schemes, and illustrates how to manage relevant risks by means
of internal controls and compliance systems. The course will discuss the international legal framework relating to such crimes, the cross-border
reach of certain prosecutorial authorities, strategies that might help in doing business in countries where certain business crimes such as corrup-
tion are considered "endemic", etc. Apart from conveying the theoretic knowledge necessary for such purposes, the course will place particular
emphasis on relevant practical aspects on Business Crimes and also discuss a number of high profile cases and the lessons learnt from them.

@ Professor Marcel NIGGLI earned his doctoral degree (Ph.D.) and his Habilitation from the University of Zurich. He is a full professor of crimi- @
nal law and philosophy of law at the University of Fribourg and currently dean of the law faculty. He has taught philosophy and sociology of
law, criminology as well as criminal law, specifically business crimes. His research interests and publications include white collar crime, corpo-
rate criminal responsibil-ity, but also racial discrimination and its criminal prosecution as well as the philosophy of language and pragmatism.

Dr Mark LIVSCHITZ has been a practicing lawyer in Switzerland since 1996 and holds a doctoral degree from Zurich University. Besides his engage-
mentincommercial litigation, Dr LIVSCHITZ focuses onwhite collar criminal defence and anti-corruption corporate compliance. He hasled several large
and complexinternal cross-border anti-corruption investigations involving multiple jurisdictions. He has authored a variety of articles and con-tributed
to chapters in books on, amongst other topics, anti-corruption compliance. Dr LIVSCHITZ has participated as an expert in anti-corruption projects
organised by the OECD, the OSCE, the UNODC and the Council of Europe. He is the head of Baker & McKenzie Zurich's compliance practice group.
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7 CORPORATE LAW AND GOVERNANCE

This course focuses on the organizational aspects of corporate law. Its main emphasis is on stock corporations and the interaction between
corporate law, soft law (corporate governance codes) and securities regulation. Corporate Governance primarily concerns the executive directors’
fiduciary du-ties, as well as the tasks and rights of those who are in charge of the control of the management. Accordingly, the role and influence
of the management, the non-executive directors/the members of the supervisory board, the shareholders and the auditors will be under review.

As the course takes a comparative approach, recent trends on the European level, as well as in the US and in the UK will be taken into account.
The international and comparative dimension is reinforced by the integration of case studies that deal with corporate scandals in the US, France,
Italy and the UK.

Dr Carsten JUNGMANN is Program Director at Bucerius Law School i \ ‘

@ (Hamburg) and coordinates the Diploma in Business Law Program at WHU 3 l‘ ‘
- Otto Beisheim School of Management. He has studied at the universities A
of Edinburgh and Bonn, where he was employed at the Institute for Com-
mercial and Business Law and completed his doctoral degree. As a trainee
solicitor, he has worked with the international law firm Hogan Lovells and
with HSH Nordbank; clerked for Judge Buechel of the High Court of Ham-
burg; passed the bar exam of the High Court of Hamburg; and obtained
both, a Master of Laws from Yale Law School (USA) and a Master of Science
in Finance from the University of Leicester (UK). Dr. Jungmann spent a year
as an academic visitor at the London School of Economics and was a lec-
turer in law at the University of Surrey and at the Ludwig-Maximilians-Uni-
versity of Munich. He teaches corporate law and corporate governance in
the Bucerius/WHU Master in Law and Business Program and in Diisseldorf

University's Summer School on European Business Law.
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8 PRIVATE INTERNATIONAL LAW

This course provides an introduction into conflict of laws and jurisdiction for business-related areas, in particular contract and tort disputes.
The first part will give an overview on how courts in Civil law as well as in Common law systems determine their jurisdiction in these kinds of disputes,
with a special focus on the rules of the United States and the EU (Brussels | Regulation). Arguments against jurisdiction such as forum non conve-
niens and forum shopping will be dealt with. We will also discuss other procedural problems, including recognition and enforcement of provisio-
nal measures (such as freezing injunctions), torpedo claims and conflicts of sovereignty regarding the taking of evidence in international disputes.

The second part of the course provides a comparative overview of the ways in which the law applicable to contracts and torts is determined in
practice. The focus will be on the conflicts rules of the United States, the EU (Rome I and Il Regulation), Switzerland, Russia, Japan and certain
Latin American States. Case studies will be used to demonstrate different solutions to conflict-of-laws problems in order to (1) increase students’
ability to detect potential problems in practice, and (2) familiarize students with universally recognized principles on which they can rely in practice.

Professor Dr Matthias LEHMANN is a professor for German and European Private Law, Business and Commercial Law, Private International
and Comparative Law at the Martin-Luther-University in Halle-Wittenberg (Germany). After having graduated from the Friedrich-Schiller-University
in Jena (Germany), he obtained degrees from the Université Panthéon-Assas, Paris, Columbia University (New York) and the University of Bayreuth
(Germany). He published his first thesis on arbitrability as a principle of transnational law. The subject of his second monographis financial instruments.
@ His main areas of interest are conflicts-of-laws and jurisdictions, arbitration as well as banking and financial law. Professor LEHMANN has extensi- @
vely published in German, English, French and Spanish. He is currently a Visiting Fellow at the British Institute of International and Comparative Law,
London. He is also regularly acting as visiting professor at the Université Montesquieu-Bordeaux IV and the Universidad Pablo de Olavide in Seville.

Professor Isabelle ROMY is an associate professor of law at the University of Fribourg and at the Federal Institute of Technology in Lausanne
(EPFL), as well as a partner with the law firm Niederer Kraft & Frey AG in Zurich. She studied law at the University of Lausanne, where she
completed her doctoral degree. She was a visiting scholar at Boalt Hall School of Law, University of California at Berkeley from 1992 to 1994
and completed her Professorial thesis ("habilitation") at the University of Fribourg in 1996. She is a former deputy judge at the Swiss Federal
Supreme Court and the Vice-chairman of the Sanction Commission of the SIX Swiss Exchange. She teaches a course on transnational litigation at
the University of Fribourg and a course on environmental law at the EPFL. As a lawyer, her practice centers on the areas of international litigation,
arbitration, international private law and environmental law.
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9 INTELLECTUAL PROPERTY

This course is designed to provide students with a strong foundation in intellectual property law and an understanding of the practical aspects
of and current issues in this field. The course will start with an introduction to intellectual property law and then continue with more specific
topics including the study of international intellectual property systems, intellectual property litigation in its most common scenarios, and how to
assist clients in corporate transactions involving intellectual property. Classes will be supplemented with guest lectures by in-house counsel for a
multinational corporation.

Professor Cyrill RIGAMONTI is Professor of Economic Law
and serves as Director of the Institute for Economic Law at the
University of Bern. He holds law degrees from the University of
Zurich (lic. iur., Ph.D.), Georgetown University Law Center (LL.M.),
and Harvard Law School (S.J.D.). Prior to joining the law faculty
at the University of Bern, he practiced intellectual property law @
with a major law firm in Zurich and interned with the Court of
Appeals for the Federal Circuit in Washington, D.C. He is admit-
ted to practice law in both Switzerland and New York. Professor
RIGAMONTI has authored many scholarly articles in intellectual
property law and has received a number of awards for his work
in copyright law. He lectures widely on topics of international
and comparative intellectual property law and currently leads a
multi-year research project on third party liability in intellectual
property law funded by the Swiss National Science Foundation.
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10 INTERNATIONAL JOINT-VENTURE AGREEMENTS

Joint ventures are frequently used for long term cooperation between companies. The course will consider the criteria for the choices to be made
before opting for any of the available agreements and for the appropriate provisions when negotiating and drafting such contracts.

Dr Michael E. SCHNEIDER is a founding partner of LALIVE law firm. He worked as in-house counsel with Universal Engineering and Finance
Company (UNEFICO) and Swiss Bank Corporation Consultants Group, and was Director of Studies of the Centre for Studies and Research at The
Hague Academy of International Law. Admitted to the Munich Bar, Mr SCHNEIDER has acted as sole arbitrator, chairman, arbitrator and counsel
in many cases relating to foreign investment, concessions and State contracts, long term delivery, civil and industrial engineering construction,
telecommunications, oil & gas and other natural resources, joint ventures and consortia, agency and distributorship. These cases were subject to
various procedural and substantive laws, including international law, civil and various common law systems, the laws of several Middle Eastern
countries, as well as different rules (of the ICC, UNCITRAL, LCIA, ICSID, European Development Fund, Cairo Regional Centre for International Com-
mercial Arbitration, UN-ECE, Swiss, Vienna and Stockholm Chambers of Commerce and ad hoc rules). Since 2006, Mr SCHNEIDER has chaired the
sessions of the UNCITRAL Working Group I, revising the Arbitration Rules; he is Vice-Chair of the Swiss Arbitration Association (ASA) and of the
@ ICC Arbitration Commission and member of the Executive Committee of the Dubai International Arbitration Centre (DIAC), of the Scientific Council @
of the Swiss and International Construction Law Institute and of the Executive Committee of the Section of Foreign Lawyers of the Geneva Bar. He
has been a member of various expert groups including the UNCITRAL Expert Groups on International Contracts of Industrial Works.
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11 INTERNATIONAL SALES OF GOODS

The course focuses on cross-border sales law. It offers comprehensive analysis of the United Nations Convention on Contracts for the Internatio-
nal Sales of Goods (CISG), which has been ratified by almost 80 countries. Students will be introduced to the main features of the Convention
and to specific conflict of laws questions raised by its application. The course includes questions of interaction be-tween the CISG, national sales
laws, and a-national legal instruments.

Professor Christiana FOUNTOULAKIS teaches at the University of Fribourg, Switzerland. She has published books and articles on a wide
range of issues dealing with the Law of International Sales, Comparative Law, Contracts, and International Commercial Arbitration. She is co-
editor of the Journal of International Commercial Law (IHR) and of the European Journal of Law Reform (EJLR). Ms. Fountoulakis also teaches on
a regular basis at the University of Paris XIl and the University of Liechtenstein

12 UNIDROIT PRINCIPLES OF INTERNATIONAL COMMERCIAL CONTRACTS @&

This course provides an overview of the present state of the law governing international commercial contracts (domestic law and international
uniform law; the ‘so-called’ lex mercatoria; soft-law instruments, such as the UNIDROIT Principles of International Commercial Contracts, etc.).
It focuses on selected topics of contract law, such as contract negotiation and pre-contractual liability, interpretation, contracting on the basis
of standard terms, force majeure and hardship, exculpatory clauses and penalty clauses. Starting from actual cases decided by courts or arbitral
tribunals, each of these topics are discussed with reference to domestic laws and relevant uniform law instruments (CISG, UNIDROIT Principles,
ICC Model Clauses, etc.).

Professor Michael Joaquim BONELL teaches at the University of Rome | «La Sapienza» and is a Consultant to the International Institute for
the Unification of Private Law (UNIDROIT). A representative of Italy to the United Nations Commission for International Trade Law (UNCITRAL),
he has participated in a number of diplomatic conferences for the adoption of international uniform law instruments. He is the Chairman of the
Working Group for the preparation of the various editions of the UNIDROIT Principles of International Commercial Contracts, was a Member of
the Commission for European Contract Law and an Advisor to the Study Group for a European Civil Code. Professor BONELL has acted as a sole
arbitrator or chairman in several cases involving transnational commercial disputes and was a member of the First Panel for Category “F" Claims
at the United Nations Commission in Geneva. He is the author of several publications, including An International Restatement of Contract Law
(3rd ed., 2005) and The UNIDROIT Principles in Practice (2nd ed., 2006). He is also Editor-in-Chief of UNILEX — a database of international legal
sources relating to the CISG and UNIDROIT Principles.
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13 INTERNATIONAL AGENCY AND DISTRIBUTORSHIP AGREEMENTS

Agency and distributorship agreements represent two of the most common ways in which entrepreneurs create a national, international and even
worldwide network for the marketing of their products. There are several day-to-day issues to consider before choosing and drafting any of these
agreements, such as services to be performed by the agent/distributor, compensation and payment, exclusivity, territory, duration, choice of law
and venue, requirements of registration and approval of the agreement, as well as rights to and upon termination. The course will consider the
criteria for the choices to be made for the forms of agreement and the appropriate provisions when negotiating and drafting such contracts.

The course on international agency and distributorship agreements will be taught by Dr Michael Schneider.

iy
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14 DOING BUSINESS IN AFRICA

OHADA is the French acronym for the “Organisation pour I'Harmonisation en Afrique du Droit des Affaires” (in English, the “Organization for the
Harmonization of Business Law in Africa”. It is an international organization created by a treaty, signed in 1995 by fourteen African States in Port-
Louis (Mauritius). Currently, there are sixteen Member States, and Guinea is the only non-Member State of the French Zone. With the exception
of Guinea-Bissau and Equatorial Guinea, where Spanish and Portuguese are spoken, as well as the English-speaking provinces of Cameroon, all
current Member States have a Civil Law tradition, presented in the course as an impediment to economic development.

The first part of the course discusses the broad issue of Civil Law / Common Law and African growth, the implementation of OHADA law in the Afri-
can cultural context, the content of Uniform Acts, enacted under the OHADA, criticism of cases decided by the Court of Justice and Arbitration, and
remaining challenges to good governance and the rule of law in the region. The second part of the course will examine general principles of contract
laws and dispute resolution in the countries of sub-Sahara Africa. A good grasp and understanding of these general principles is indispensable in
advising clients wishing to conduct business or conclude commercial transactions in this Region of the continent. We shall examine the OHADA
draft Uniform Contract Law in comparison with the laws in some Common law jurisdictions. We shall also briefly examine the application of the new
INCOTERMS 2010 and the CISG in the particular area of international sale of goods contracts. The effective attorney must envisage disputes when
® drafting cross-border commercial contracts and so include adequate and effective dispute resolution clauses in such contracts. To this effect, we shall ®
examine the arbitration laws and rules prevalent in the countries of sub-Sahara Africa in concluding this session.

Professor Moussa SAMB has over twenty years of experience in Business Law and Comparative Law. Agrégé de droit privé, he was Director of the
Center for Research and Documentation on African Institutions and Legislations in Dakar from 1998 to 2001. Twice awarded Fulbright Scholarships,
he most recently attended the Georgetown University Law Center in Washington, D.C. as a Senior Fulbright Scholar. Professor Samb currently teaches
business law at the University of Dakar. He is also an associate professor at the University Paul Cezanne Aix-Marseille Ill. In 2002, Professor SAMB co-
authored two books published by Bruylant, Bruxelles: Security law in OHADA and Company Law.

Dr Emilia ONYEMA is a lecturer in the Law Department of the School of Oriental and African Studies, University of London and a fellow of the
Chartered Institute. Dr Onyema teaches international trade law and international commercial arbitration on the SOAS LLM program. She was formerly
a research fellow at the School of International Arbitration, Queen Mary University of London. Dr Onyema is qualified to practice law in Nigeria (since
1989), a solicitor in England & Wales (since 2002), and is the alternate tribunal secretary of the Commonwealth Secretariat Arbitral Tribunal in London.
She holds a PhD in international commercial arbitration and is widely published in these areas. She is the author of the Chartered Institute’s workbook
on Introduction to International Commercial Arbitration and her book, International Commercial Arbitration and the Arbitrator’s Contract has just been
published by Routledge & Cavendish.
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15 DOING BUSINESS IN ASIA

Through case studies, this course presents the Chinese and Japanese commercial legal system and introduces students to foreign investment
in the PRC. Students learn historical and cultural prerequisites necessary for a better understanding of the Chinese and Japanese commercial
legal system (e.g. guanxi and mianz, fundamental negotiation concepts); company, tax, contract, technology and employment laws in the PRC;
investment approval procedures in the PRC; and rules regarding civil procedure alternative dispute resolution and enforcement of judgments and
arbitral awards.

Dr Mingjie ZHANG is a co-founding partner of Boss & Young Attorneys at Law. He is a graduate of Wuhan University Law School, where he was
awarded a Bachelor of Laws (LL.B.) in 1984. In 1989, he was awarded the Van Calker Scholarship to conduct legal research at the Swiss Institute
of Comparative Law. In 1997, Dr ZHANG was awarded a doctoral degree in law (Ph.D.) from the University of Fribourg. Dr ZHANG is an arbitrator
of the China International Economic and Trade Arbitration Commission and a member of both, the Advisory Board of the China International
Private Law Association and the MLCBP.

@ Professor Hiroshi ODA is a consultant in relation to Russia, CIS and Japanese law at Herbert Smith. He graduated from Tokyo University and @
held a Chair in Soviet Law until 1990, when he was appointed the Sir Ernest Satow Professor of Japanese Law at the University of London (UCL).
He is also a professor of the College d'Europe (Bruges) and is a Japanese representative at the ICC Court of Arbitration in Paris. Professor Oda
is a qualified attorney in Japan and has been advising on the Sakhalin | project since 1991. He is the author of Japanese Law (second edition:

Oxford University Press, 2001) and Russian Commercial Law (second edition, Martinus Nijhoff, 2007).
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16 COMMERCIAL LITIGATION CLINIC |

This clinic offers students an opportunity to develop their practical skills on the basis of case studies inspired by topics covered in the MLCBP.
Students will be asked to negotiate and draft agreements and to prepare and present arguments in litigation settings involving different issues
of international commercial law.

A substantial part of the clinic will be dedicated to the structuring and negotiation of a sale of business and to the handling of a subsequent
dispute over this transaction. Problems raised by international tort cases and by mandatory international rules, for example in the areas of cor-
ruption will also be studied. The last two sessions are devoted to the preparation of moot court arguments.

Dr Anne-Catherine HAHN is a senior associate with Baker & McKenzie in Zurich, where her practice focuses on international commercial arbi-
tration and commercial litigation. She completed her undergraduate degree in German and French as well as her doctoral degree in Comparative
Private Law at the University of Fribourg and she also obtained an LL.M. from the University of Michigan. Dr HAHN's publications include articles
on arbitration, product liability, unjust enrichment and private antitrust litigation.

CONTACT

Master of Laws in Cross-Cultural Business Practice
University of Fribourg

Av. de Beauregard 11

Office # 5.608/5.610

CH - 1700 Fribourg

Tel +41 26 300 8105
Fax +41 26 300 9625
micbp@unifr.ch

www.mlcbp.ch
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